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WIN ON SALE: A NEW PERCEPTION OF SALE AND ITS 22 BASIC
PRINCIPLES OR A GUIDE FOR THE MODERN SELLER (PAPERBACK)

Christos Stilianidis, United States, 2012. Paperback. Book Condition: New. 203 x 127 mm. Language: English .
Brand New Book ***** Print on Demand *****.Are you a new seller trying to survive in the sales world? Do you
need a guide to help you with what to do, when and how you should do it so as to bring results? Are you afraid
to work on sales because you believe that you cannot be successful or have you already been a successful seller
who wishes to learn more about sales so as to maximize your performance? No matter what kind of person
you are, the present book has been written just for you since it shows you how sales can be made in the modern
world. From the very first moment, you realize when reading this book, that as modern sellers we do not have
to convince anybody!! You will learn -What the new perception of sales is and how it works in the modern
world. -What every day capacity is and how we can take advantage of it so as to achieve the most possible
sales. -That the price itself is not the most important factor in achieving sales and that it is not always necessary
for our product or service to have the lowest price in market so as to sell it. -That even we believe we are not
capable of working on sales and cannot be successful, this does not mean that it will happen in real life. -What
the sale procedure and modern sale techniques are and how they can be put into practice in all kinds of sale,
namely internal and external sales and telemarketing. -Which the sale stages are and how we can progressively
move from one stage to another. -What is the sale s...
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Hope for Autism: 10 Practical Solutions to Everyday...
Sav e eBo o k »  

C h ristmas Fav o u rite Sto ries:  Sto ries +  J o kes + C o lo u rin g Bo o k: C h ristmas                            
Sto ries f o r Kid s ( Bed time Sto ries f o r A ges 4- 8) :  Bo o ks f o r Kid s:  Fu n  C h ristmas                                  
Sto ries,  J o kes f o r Kid s,  C h ild ren  Bo o ks,  Bo o ks f o r Kid s,  Free Sto ries ( C h ristmas                        
Bo o ks f o r C h ild ren )  ( P         
Createspace Independent Publishing Platform, United States, 2015. Paperback. Book
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